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Elevated interest rates and the potential for additional 
rate pressure enforces the need for a market re-
adjustment. Evident with moderating sales pricing and 
rising cap rates and encourages trade feasibility.
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Market Cap & Interest 

Rate by Class

A Class B Class C Class MHP Interest Rate

B Class:A Class: C Class: Mobile Home Park:

$268k $136k$181k $92.5k
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The region continues to works 
through the wave of units 
delivered, causing rents to stay 
stagnant, however absorption 
is catching up and vacancy is 
trending downward. Together, 
these trends suggest new 
construction could start to 
pencil again, particularly with 
the abundance of population 
growth.

C-Class cap rates top interest 
rates as most deals rely on 
financing and require wider 
spread to be feasible. A & B 
Class pricing remains more 
resilient, propped up by 
institutional capital gravitating 
toward core assets. That said, 
with elevated rates and 
mounting loan maturities, 
could cause trade volume with 
increased cap rates. 

Sales Price/Unit Comparison



Submarket Overview
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Downtown vacancy sits 
well above the rest of the 
metro as the peninsula is 
absorbing a larger share of 
recent deliveries along with 
Daniel Island. The demand 
pool for premium rents 
downtown is much smaller 
than lower rents with more 
space in submarkets like 
Johns/James Island and 
West Ashley.   
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Submarket Rent Comparison Per Unit

Rent Per Unit Vacancy
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With financing currently hovering between 6% and 7%, and the potential for 
additional rate pressure ahead, investment underwriting has changed materially. 
When higher debt costs are paired with stagnant rent growth, buyers are forced to 
recalibrate what they can pay. As a result, sales prices begin to adjust downward, 
which in turn pushes cap rates higher.

In many markets, rising cap rates, slower rent growth, and limited new construction 
would typically signal a recessionary environment. Charleston, however, is not a 
typical market.

The region is emerging from a period of hyper-supply following the wave of new 
construction delivered in the early 2020s. That added supply temporarily shifted 
leverage away from owners and slowed rent growth. However, Charleston’s 
underlying fundamentals remain strong. The market continues to benefit from 
significant population growth, a diversified employment base, and ongoing 
infrastructure investment, all of which support long-term demand.

As population growth continues to absorb the prior supply wave, vacancy is 
beginning to decline. At the same time, new construction remains limited, which 
should help restore balance between supply and demand over time. Depending on 
the asset class, acquiring existing multifamily assets also remains more cost-
effective than building new product in many cases.

The result is not necessarily a weak market, but a market that is re-pricing. 
Charleston is adjusting to higher financing costs, slower rent growth, and elevated 
operating expenses. 

While that adjustment may put pressure on valuations in the near term, it also 
reflects a healthier reset in pricing rather than a breakdown in the market’s long-
term fundamentals.
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About US

For over 30 years, Coldwell Banker Commercial Atlantic has been a trusted 
leader in the commercial real estate industry. Our team specializes in 

multifamily investment sales and insurance consulting across the Southeast 
and Nationwide.

Our Multifamily team has closed more than 1,500 units, totaling over $200 
million in transactions, while our sister company, Ai Insurance, insures a 

multifamily portfolio valued over $300 million year over year.  

This success is built on our deep local expertise, regional insight, access to a 
national network through CBC and other nationwide networking 

organizations, and long-standing relationships cultivated over decades in the 
Charleston market.

Contact us today to unlock more value for your project through strategic 
sales, acquisitions, and insurance consulting solutions.

Brent Case

President/Broker in Charge

843.270.4192
bcase@cbcatlantic.com

John True

Senior Broker

843.568.3140
jwtrue@cbcatlantic.com

Graham Mitchell

Associate

704.301.5488
gmitchell@cbcatlantic.com

This information has been obtained from sources believed to be reliable but has not been verified for accuracy or completeness. Coldwell Banker Commercial Atlantic makes no guarantee, representation, or warranty and accepts no responsibility 

or liability as to the accuracy, completeness, or reliability of the information contained herein. You should conduct a careful, independent investigation of the property and verify all information. Any reliance on this information is solely at your own 
risk. The information contained herein should be considered confidential and remains the sole property of Coldwell Banker Commercial Atlantic at all times. Although every effort has been made to ensure accuracy, no liability will be accepted for 

any errors or omissions. Disclosure of any information contained herein is prohibited except with the express written permission of Coldwell Banker Commercial Atlantic. 


