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Market Watch
TWO OFFICE SPACES FOR
LEASE IN TANGER

4952 Centre Pointe Dr. | N. Charleston
11,074 SF | $16 PSF NNN

SHIFTS IN LAND DEALS REVEAL DIRECTION OF U.S. ECONOMY
Land sales often reveal an interesting aspect of the U.S. economy. Activity surrounding
land transactions can portend where the real estate industry may be headed. In the
case of the most recent economic recession that started in February 2020, land sales
highlight the shift away from commercial office and retail development, while showcasing a renewed interest in residential development.

Coldwell Banker Commercial is
pleased to present 11,074 square feet
of Retail/Office or possible Industrial/
storage space next to Tanger Outlets!
The space can be used as another
retail use or could be used for Flex/
warehouse space. Close in proximity
to Boeing and Charleston International Airport.

The shift is caused, in part, by the fact that commercial real estate development typically slows during a recession. Developers are reluctant to incur the holding costs of land
parcels if there is not an expected demand for new product. But that doesn’t mean
other factors aren’t driving land sales for residential development, despite the ongoing
pandemic and economic disruption.
Uncertainty in the office and retail markets have also contributed to slowdown in land
sales for development in these property sectors. Yet, land sales for residential development have accelerated in line with the increased demand for housing in many markets.
The current economic downturn is not led by real estate and housing, unlike the 2008
recession.
The uptick in land sales for residential development is notable, since the coronavirus
outbreak. Builders are acquiring land at a swift pace, with most states experiencing a
higher percentage of their total land sales earmarked for residential development compared to the prior year.
2020 Development Compared to Last Year
Private developers that build on a smaller scale have continued to buy land and push
projects forward the past year, except for a momentary pause at the outset of the
COVID-19 shutdowns last march. It was full steam ahead for many regional builders,

4952 Centre Pointe Dr. | N. Charleston
1,206 SF | $16 PSF NNN
Office or Retail Space for lease in the
heart of Tanger! The space is 1206 sq.
ft. and perfect for any small office user
or retailer wanting to be in the middle
of all the action. The space includes a
small kitchen area in the back along
with wash sink. Co-tenants include
State Farm, Sake House, Randstad
Staffing and Jerusalem Market and
Deli.
Brent Case, CCIM | 843-725-6255
bcase@cbcatlantic.com
Zach Wade | 757-651-0734
zwade@cbcatlantic.com
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after the regained confidence in April. They recognized demand was unexpectedly
strong. That could be attributed to a market that was buttressed by low interest rates,
peak millennial home-buyer age, and changes in housing location preferences due to
the COVID economy. These private developers adopted a strategy of taking sites piece
by piece, encompassing 5 to 20 acres at a time, and funding the next plots of land with
proceeds from pre-sale contracts and property sales.
Research showed larger builders adopted different strategies to cope with the impacts
of the pandemic. The country’s largest homebuilders pulled back on land purchases
and laid off workers in March and April due to the high risk in holding large land parcels for hundreds of homes.
For instance, Hovnanian cut $20 million in costs through furloughs, layoffs, other measures, while delaying land purchases, land development activity, and working on unsold
homes to preserve cash. Pulte cut $100 million in cost through layoffs, furloughs, salary
reductions, and quickly modified sales, construction and administrative processes in
response to a demand slowdown in March.
Meanwhile D.R. Horton instituted a near-term hiring freeze, and laid people in some
markets, while limiting land acquisition and development spending and adjusting
product offerings, incentives, home pricing, as well as sales pace. The company temporarily stopped purchasing raw land, tightened finished lot purchases, and adjusted the
timing of takedown schedules to match current demand levels.
Other builders such as Green Brick Partners, and Lennar also altered their land acquisition strategies, due to the economic uncertainties of the pandemic.
Low Inventory + COVID Driving Demand.
One of the unexpected upshots that occurred during the pandemic was the market experienced strong buyer traffic. In fact, significant interest in new construction led to record sales rates and a depletion of already-low inventory levels. Supply dropped to just
a month or two in many markets, compared to 5 to 6 months for a balanced market.
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R-2 VACANT LAND
OPPORTUNITY

0 Cainhoy Rd. | Huger, SC
17 AC | $748,000
17 Acres off Cainhoy Rd. in Huger, SC.
Berkeley County Zoning is a split zoning
of (R-2) and neighborhood commercial of
a half acre frontage). Property can be rezoned to R-2 for single family residential.
Wetlands have not been delineated or
determined. Located directly across from
Nucor Steel Berkeley. Water is along
Cainhoy Rd. and frontage. Tap fees are
appoximately $3,000.00. Septic system
would have to be installed. SCE&G gas
line easement crosses over property line.
Tract is adjacent to Huger Community
Recreation Center. French Quarter Creek
is at the far rear end of the property.
James A. Dingle | 843-822-4311
jdingle@cbcatlantic.com

FAIRWAY OFFICE PARK

The supply of new homes for sale in the United States is currently down 33% year- overyear while existing home supply is down 26% from the prior year, both following a 2%
decline in 2019. Demand was strong in Boise, ID (+13%); Spokane, WA (+12%); Indianapolis, IN (+11%); and Phoenix, AZ (+10%).
The lack of supply and ensuing demand resulted in increased competition for land
among builders, who are attempting to ramp production up quickly. The U.S. has experienced a marked increase in building permits and starts. And homebuilder sentiment
in July jumped 14 points to 72, returning to pre-pandemic levels, despite a recessionary
economy.
Builder sentiment experienced the biggest bump in the Northeast (+22 points) and
Midwest (+18 points), primarily due to pent-up demand that had been sidelined by
spring lockdowns. Builder confidence in the South and West also increased (+10 and
+14 points, respectively).

664 Orangeburg Rd. | Summerville, SC
2,181 SF SF | $12 PSF NNN
Five Unit Business Office Park building.
Unit D is available. Shell condition. Orangeburg Road connects this whole area
between Central Ave. Boone Hill Road to
Dorchester Rd. Rapid growth with many
new sub-divisions, schools and businesses. Monthly Regime $3.15 sf Other tenants include State Farm, NVR, Inc, Smile
Center Dentistry
Marlena Franklin, CCIM
843-834-9151
mfranklin@cbcatlantic.com
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Suburban Shift
While migration to the suburbs is not a new trend, it became more pronounced in summer 2020 after months of sheltering-in-place created a desire for more space, and the
likelihood that more people will work remotely. As a result, it is expected that this trend
to suburban markets where single family home demand is greatest to continue as the
work- from-home lifestyle becomes standard in the near-term and employees adjust to
COVID-related flexible work models.
New home demand is rising in lower density markets, including small metro areas, rural
markets, and large metro exurbs adding to the increased demand for land. Record-low
interest rates should continue to support mortgage applications for new homes (+54%
in June and +39% in July year-over-year).
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Conclusion
Demand for land with residential development potential is expected to continue rising
from the incremental boost caused by home buying preference shifts resulting from
the coronavirus pandemic. Developers are exhibiting a willingness to build a variety of
residential product: single-family homes, multifamily apartments, and townhomes, to
accommodate buyer preferences.
Commercial land sales for residential development accelerated this year to satisfy
a new spike in housing demand, after a pause in residential development activity in
March and April 2020. As a result, there is an increase in land sales for residential development at a time in the economic cycle when commercial land sales would typically
slow. This is an anomalistic trend compared to commercial real estate land activity
during prior recessions. 2021 promises to be an interesting year to track land sales for
development while revealing growth areas.

INSIGHTS: STUDENT HOUSING OUTLOOK FOR 2021 AND BEYOND
This past year, COVID-19 created a significant level of uncertainty in a wide variety of
industries, especially commercial real estate. The main anxiety in the student housing
sector of CRE is the pandemic’s impact on the 2020-2021 school year’s leasing opportunities. There are multiple factors that are clouding the student housing occupancy
outlook including whether students will come back to campus or relocate due to online
learning, if, or when, they will sign a new lease, and if they will require future “outs” or
reimbursement provisions should they need to change occupancy plans in the future
due to pandemic-related issues.
While college enrollment increased 29% since 2000, from 15.3 million to 19.7 million
students, it is projected to grow to only 20.1 million students by 2029, according to
NCES. From the start of the pandemic through May 2020, the number of high school
seniors that no longer planned to enroll in a full-time bachelor’s program was offset by
a similar boost of students who chose to enroll. Although college enrollment numbers
for fall 2020 remained largely unchanged, a completely remote semester or big decline
in foreign students shifted things dramatically. Since January of 2020, more than 20% of
students changed their first-choice school toward more in-state public institutions and

0 Greyback Rd. | Summerville, SC
0.82 AC - 2.38 AC | $60,000/AC
Property has been sub-divided. TMS #’s
include 121-00-00-261 = 0.82 AC, 12100-00-178 = 2.38 AC. Can purchase all
or per TMS lot. Water at site. NO sewer at site. Buyer will need to have perk
test. This property is conveniently located close to I26, but far out enough to be
away from the traffic.
Marlena Franklin, CCIM
843-834-9151
mfranklin@cbcatlantic.com

VACANT LAND AT
I-95 & HWY 301

Highway 301 & I-95, Santee, SC
18.77 AC | $1,900,000
+/-18.77 Acres for Sale at I-95 & Hwy 301
(Exit 97). Zoned CG (Commercial General) within Orangeburg County. Located
across I-95 from South Carolina Gateway Industrial Park. Prime development
opportunity for truck stop/travel center,
hotel, industrial, or general commercial.
Over 1,234 ft of frontage on Hwy 301,
with additional access from Bonner Ave.
Caine Halter | 864-270-8623
chalter@cbcatlantic.com
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schools closer to home to keep costs down, according to McKinsey & Company.
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In fact, enrollment for the 2020/21 academic year is expected to drop 15%, which includes a 25% decline for international students, according to the American Council on
Education. The drop in foreign student enrollment is expected to significantly impact
higher education in the U.S. This includes subsidized financial aid for domestic students as well as contributing to the U.S. economy, which reached $41 billion in 2018/19,
according to NAFSA. IIE reports foreign students accounted for 5.5% of the U.S. higher
education population in 2019, making this a key demographic for student housing in
certain markets.

Latest Transactions

In this environment, it is expected that student housing located near the largest public
universities and college towns will outperform those in big cities where population density and social distancing have been the most challenging. However, increased admissions at the most desirable universities should also help offset enrollment declines and
keep housing demand stable in those markets.
De-Densify Dorms
Considering the large number of universities implementing online-learning, it raises
of the question of whether students will be willing to pay for accommodations for the
academic year. Colleges continue to plan ways to safely reopen, how to navigate virtual
education, and if it’s possible to ask students to return to campus in shifts by rotating
the student population by semester.
During the 2020 pandemic, there were no readily available vaccines, causing schools
to announce plans to make campus housing less dense, with fewer roommates, more
single dorm rooms, and residential space for quarantining. Additionally, colleges
looked at neighborhood hotels for temporary dorm solutions to increase their chances
of safely reopening in time for the fall semester.
CBC Worldwide predicts the combination of limited capacity in existing dorms with
a healthy desire for an on-campus experience will likely drive increased demand for
off-campus housing in the near-term.
Tracking Key Amenity Trends
One of the shifts taking place in the student housing sector is the fact that typical college dorms are quickly fading away as the need for more private space and connectivity become crucial, regardless of assets in urban infill or cottage-style housing settings.
Perhaps the most important amenity in a student housing asset continues to be the
Internet. Today, the students demand “really fast” Internet connections to support the
ever-increasing usage of streaming services, digital fitness and online classes.
In tandem with continued rollout plans for the three approved vaccines, and a push to
return to normal campus life, some of the uncertainty in the student housing market is
expected to solidify for the 2021-2022 school year.

Charleston, SC - 3/29/2021 - Julia
Donovan of Coldwell Banker Commercial Atlantic represented the Tenant,
David and Diane Andre, in the Lease of
a 200-square-foot office at 1 Carriage
Lane, Building E. in Charleston, SC. Phil
Rose of Twin Rivers Capital LLC represented the Landlord.
Charleston, SC - 3/25/2021 - Kristen
Krause and Hannah Kamba of Coldwell
Banker Commercial Atlantic represented the Seller, Buick McKane Holdings,
LLC, in the Sale of a 1,216-square-foot
multifamily for $600,000 at 404 Race St.
in Charleston, SC. Cameron Spencer of
Smith & Grant Real Estate represented
the Buyer.
Edisto Island, SC - 3/15/2021 - Kip Bowman and Sara Bodell of Coldwell Banker Commercial Atlantic represented
the Buyer in the Purchase of 10.69-acre
piece of land in Edisto Island, SC. Marie Bost of Edisto Real Estate Company
represented the Seller.
Ladson, SC - 3/8/2021 - Julia Donovan of Coldwell Banker Commercial Atlantic represented the Buyer,
William Huang, in the Purchase of a
3,795-square-foot single detached for
$450,000 at 1821 Crossbill Trail in Hanahan, SC. Adam Perrella of Carolina
One, represented the Seller.
Charleston, SC - 3/4/2021 - Marlena
Franklin, CCIM, of Coldwell Banker
Commercial Atlantic represented both
the Buyer, Fimian Living Trust, and the
Seller, 1575 Savannah Hwy., LLC, in the
Purchase of a 3,000-square-foot office
for $362,000 at 1579 Savannah Hwy. in
Charleston, SC.
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